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Prize Giving is highlight of last meeting for 2006
Three ASM members were unfortunately unable to attend the last meeting of the
year to pick up prizes won in the annual Close-Up competition. Pictured above are
those who were there on the night; Graham Etherington, Simon Coronel, Nick
Morton and David Jones on the back row with Dean Atkinson and Vyom Sharma

seated. Read on page 6 about the awards ceremony and other highlights of the
December meeting
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ASM INFORMATION

Contacts
President:
Charles Gauci 9431 2900
Vice President:
Brian Pleasants 9584 3879

Treasurer:

Temporarily Charles Gauci
Secretary

Tom Stevens 9777 0544
Editor

Brian Pleasants 9584 3879

Website

www.magicians.org.au

Meetlngs

The ASM meets on the second Monday of each
month (February to December inclusive) at the
Swiss Club, 89 Flinders Lane, Melbourne.

Magic Makers

Magic Makers is the official newsletter of the
Australian Society of Magicians Incorporated
(ASM) and is published 11 times a year
(combined January / February issue).

Written Contributions for Magic Makers are most
welcome. Absolute deadline for copy is 25", of
the month. Please send contributions to

Brian Pleasants Telephone

7 Craig Court 03 9584 3879

Cheltenham 3192

E-mail to
brianpleasants@optusnet.com.au
admin@magicians.org.au

Programme

February 12 .
Grand Auction

An opportunity to find new owners for unwanted
magical items and for buyers to pick up bargains.
Graham Etherington will be the auctioneer. Full
instructions for sellers will appear in the next
edition of Magic Makers

March 12"
AGM

Members wishing to be considered for office
should have their nomination paper (available on
page 11) completed with proposer and seconder,
handed to the secretary before February 21°%.
This enables the details to be published in the
March edition of Magic Makers

March 19th
STEVE BENDOR,

Inventor, lecturer and professional magician, of Ickle
Pickle Magic in the USA, starts this year off with a
lecture tour in the Swiss Club

See page 8 for details

Bit late | know, but Happy New Year. Probably by the time you are reading
this | will be sheltering from the wind in Wellington as my wife and | visit
No.1 son and his family. | will miss the auction which is a pity because it's
always a fun night. This meeting is traditionally precedes the following
month’s AGM. All committee positions are up for grabs as the ASM
management group certainly isn’t a closed shop. New faces are always
welcome so if you feel you'd like to make your voice heard and make your
contribution to the well being of our society then you will find the necessary

paperwork on page 11.

If you should come across any article or feature that could appear in Magic
Makers and benefit members of our society please contact me. | usually
need the origin or source of the material to enable me to seek permission to
reprint. Almost always there is no problem so long as the original author is
given credit. Don't forget there is a cash prize at the end of the year for the
most significant contribution to our newletter so get writing and reporting on
magical news and events. | do need a report on the auction night, with

pictures. Any volunteers?
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Year ends with two more membership applications

The ASM committee were delighted to
have two more applications for
membership to finish the year with around
15% increase in numbers. Frank on the
left has been interested in magic since
1970 while Daniel on the right is a relative
newcomer to the art with just three years
experience. They were both present at
the last meeting of the year and were
quickly integrated into the bonhomie and
friendship of our society.

Frank Stevens Proctor lives at 8 Carter St.
Launching Place. He was proposed by
Brian Pleasants and seconded by Charles
Gauci. He owns and runs a café and is

aged 36

Daniel Patton lives at 49 Henry Dr. Altona Meadows. Proposed by David Wright and seconded by Brian Pleasants.

He’s a computer technician and is 24 years old.

If any member knows of any reason why either of these applicants should not be allowed to join ASM they should write

their objections to our secretary Tom Stevens

Letter From Dick Steiner

Hi Brian,

| thought that the readers of Magic Makers might be
interested in this story from my friend Dick Steiner in the
USA. Dick is a full-time professional mentalist and close-
up performer from Baltimore. It's taken from an e-mail that
he sent to me about a week before Christmas. It illustrates
the problems that some performers have in getting to a
show on time, as well as the advantage of having a
REALLY GOOD website. I'll let Dick tell the story ....

“It's been a busy month so far. And still busy this week. A
show tonight and another show tomorrow night and two
on Thursday and then I'm done until New Year's Eve. |
even squeezed in a last minute show last Thursday in
Waco, Texas. When | say last minute | mean last minute
for an out of town show. A lady called me last week on
Tuesday for a party at her home in Waco on Thursday (48
hours later). She saw my website on the Internet
and liked it better than the ones she checked in Dallas
and other parts of Texas. She was willing to pay my
expenses and a hefty fee for two hours of strolling magic
in her home and because | was available that night |
agreed to do it. | had her wire 50% of the fee to my bank
on Wednesday and she found flights that would work to
get me there on Thursday and back to Baltimore the next
day for my Friday night show.

Should have been real easy to get there. Weather was
perfect in Maryland and Texas andthe plane left on
time, but there is always something! The flight left
Baltimore Thursday morning at 8:00 a.m. and | was to
have a two hour wait in Houston before boarding a one
hour flight to Waco that would put me in Waco by 2:00
p.m. in plenty of time for a 6:30 p.m. party. My client also
said she would personally pick me up at the airport and
take me to the hotel and later from the hotel to her home
and back again and take me to the airport Friday
morning. That was all fine, but like | say (and you know)

there is always the unexpected. Halfway to Houston
someone had a heart attack on the plane. Two doctors on
board kept the man alive until we made an emergency
landing in Atlanta and the ambulance met the plane.
Hopefully, the gentleman is OK. But of course the
emergency landing out of our flight path took a lot of extra
time. Plus, the doctors had to fill out paperwork. Medical
supplies had to be replenished and the plane had to refuel
and then we had to wait for a place in the queue to take
off again. So | missed my connecting flight in Houston.
But, | found a plane leaving for Waco (the last one) that
had been delayed and was ready to take off. | ran down
the concourse, hopped on the train to the other terminal
and got on the plane just as they closed the doors. So |
got to Waco with not much time to spare, but everything
turned out fine. | always wear a sport coat on the plane
(with the extra pockets sewn inside) and carry my close-
up bag with all my effects and a close-up board. So even
if my luggage doesn't arrive in time | can still perform. All
| need to do is borrow a waiter's stand from the hotel and
I'm all set.

The bottom line is that everything turned out great and the
lady and her husband loved what | did so much that
they want me back next year to do two parties at their
home on two nights in a row. It was a spectacular
mansion by the way. The home was big enough that they
had FIVE big Christmas trees fully decorated throughout
the house.”

And all of the above came about because Dick took the
trouble to put together a really good web site. Check it out
at www.dicksteiner.com

Cheers,
David Jones
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Going...Going......

Monday 12th February is the first meeting for 2007
Tonight's feature is the AUCTION where you can get rid of all that magic

sitting on a shelf that you don't use.

Turn it into cash and buy some more magic to put on those vacant shelves.
Bring as much as you like but note;

Number each lot and we need two (2) lists of what you are selling, (One for

the auctioneer and one for the book keepers).

Ideally 10 items (or lots) per page.

We will be selling 10 items from each person that has brought goods in to
sell. Then we will go back to the first person and sell his next 10 items.
Followed by the second person then third etc. Until everything is hopefully
sold.

The purpose of this is to ensure everyone has a chance to sell at least some
of his or her goods. Otherwise if the first 3 people have a 100 items each, the
fourth person wouldn't stand a chance.

This is the night you might just pick up something special and at just the

right price (and its Tax deductible).

Inquiries; Graham Etherington Tel; 9786 5481

GOING....GOING...... GOING.....GOING....GOING

Absolutely your last chance to pick up a bargain of fer

Pay a deposit of $100 before February 12" and enter the final Centenary
Convention Raffle. (You can actually make a last gasp payment at the
members meeting ...Auction Night)

First three tickets out of the hat will get the price of the convention for just
that amount. Yes folks, a chance to take part in our special celebration for
just $100

Five lucky people were recipients of a similar offer last year. Three were

ASM members. If you're coming to the convention anyway why not take

this opportunity to pay your deposit and at the same time stand a chance
of winning “free entry”
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An offer you'll find hard to refuse
Free book giveaway
Message from Steve Johnson - Grand lllusions.

While browsing the web recently | discovered
something troubling. | saw an e-book being sold
that contained several routines for an invisible
thread reel. The names of the tricks were identical
to the names of the routines that were published in
my 1991 book,"Floating Freely in a Fine Fashion".
This prompted me to dig my book out of the word
processor archives and review it's contents. (It took
some time as the book was written with software
that doesn't exist anymore!) Sure enough, the titles
of the routines were as | remembered them and
almost precisely matched the titles of the routines
in this advertised e-book. | was NOT happy. It
looked very much like my copyright was being
violated! | bought the book and waited patiently for
them to e-mail my copy

After a few hours | received my e-book sent in
Microsoft Word format. | opened the file and took a
look. It was my book.

Text had been added to the book, mostly self-
serving propaganda, but all of the sections from my
book were there. They hadn't even corrected the
typos and grammatical errors that | made in '91.
After seeing this proof, | was REALLY unhappy.
With some more checking around, and a few
phone calls to the right people, my beliefs were
confirmed - My copyright is being infringed upon.
After considering legal action to be a 'lose-lose’
situation for everyone, | decided to do something
far more satisfying (and effective). We don't live in
the Wild West anymore. Clearly, you can't rob
someone without there being reciprocal action. We
are in a day and age where people are held
responsible for their actions - especially with the
use of the Internet. With this viral way of thinking,
my decision is to now give every single person,
interested in the art of magic, the authorized
version of my manuscript - FOR FREE!

After reviewing the old text, making some small
revisions to bring the older manuscript up-to-date,
and changing several typos - It's time to give away
electronic copies, free, on the Grand lllusions
website. All you have to do is just click the link
below, and you will land on the download page.
You can have it for no monetary charge.

| ask only one small favour. Whether or not you
choose to download the authorized version of

my electronic book for free, please tell all your
magic friends about it. Tell them that they can have
the book for free too!

When they ask you why Steve Johnson is giving
away his material for free, tell them he was being
ripped off and didn't want to let it happen anymore.
He was sick and tired of it, and finally did
something about it. I'd rather EVERYONE have the
material at no charge than let some unethical
magic dealer sell unauthorized copies at an
outrageous price!

Tell your friends this is my way of combating the
copyright infringement, my stand against the
increasingly popular trend of stealing intellectual
property When you've downloaded it, please save
my electronic book to your hard drive, copy it to
your PDA, or print it...it's yours to do

with as you wish. The only thing you can't do is sell
my free manuscript or use it as any part of any
profit making offers or ventures like the unethical
magic dealer who started all of this.

But, why would you lower yourself to his standards
anyway? That's not how you operate, nor I. If you
see my electronic book for sale anywhere, please
take a stance and remind the seller that their
actions are both unethical and illegal. And certainly
don't trust your credit card number or hard earned
cash with someone like that.

But enough of me talking; go download the
authorized version of my electronic booklet on the
invisible thread reel right now.

http://www.grandillusions.com/floating _freely.html
Please enjoy it; it's my gift to you and the whole
international community of magic.

When you have a moment, drop me an email at
webmaster@grandillusions.com and let me know if
you agree with my stance on ethics, let me know
your feelings about my execution of this grass
roots action and obviously comment on the free
e-booklet you've downloaded and shared with all
your friends.

Yours sincerely,

Steve Johnson

Grand lllusions

December. 2006

Published with the permission of Alan Watson - Editor of Magic New Zealand

Magic Makers

Page 5 of 12



End of Term Prize Giving
Trophies for the Close Up
competition were presented at the
December meeting. President
Charles Gauci recently returned from
completing a lecture tour abroad
offered a handshake and words of
congratulation to 1% 2™ and 3"
prizewinners in each of the three
competition categories, for those
members who were present.
In the new section, Vyom Sharma
received the winner's trophy. His
performance had suggested that he
wasn't actually new to magic
although he was the most recent
addition to ASM’s membership. No
doubt there will be some discussion
among members this year to more
clearly define the categories. Taking
second place was John Fung and he
arrived too late to actually receive his
prize from Charles. Like Vyom he
obviously was experienced with his
particular coin manipulation skills but
very new to the fellowship. Missing
out at the presentation ceremony
was Sam Harrison, definitely a ‘New
Boy’. We missed you Sam and your
fellow magicians all agreed you
made tremendous progress in your
first year at ASM and of course you
were certainly NEW.
Nick Morton was present to accept
the trophy as winner of the
‘Intermediate’ category but Peter
Cook and Grant Wicks who took
second and third places were not
able to get to the party.
Competition had been tough in the
‘professional’ section. Tom Stevens,
Neville Finney and Jason Varga all
came within a point of each other but
were beaten into the top three places
by Simon Coronel (1%), Dean
Atkinson (2 and  Graham
Etherington (3"). The fight for top
place was vigorous and Simon beat
Charles, an old hand at the business, let the newer members into ~ D€an into first place by just a point and
a secret Graham was just two points behind both
of them
The picture on the front-page shows the prizewinners and Dean is seated with the trophy many consider to
be the premier prize, the plaque for being the most entertaining magician. Again the competition between
him and Simon was intense with barely a whisker of a point between the two on the final count

Simon watches over Stas as the youngster works under tuition
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Finally there was the prize for which your editor

has the final say. This was the $50 cash prize for

the best Magic Makers contribution during 2006.

This went to David Jones for his comprehensive

and descriptive report on Sean Taylor's Sydney

magic weekend

Thanks go to Nick Morton for organising the

collection of trophies, each of which had the

winner's name engraved, as did Dean’s on the

most entertaining plaque.

Open sandwiches prepared by the Swiss Club

chef, Roger, were then made available to the

members and guest along with drinks and

biscuits. Round the table sharing of stories and

tricks involved a room full of people and at one

time around nearly 50 were counted which meant

a very encouraging end to the season which had Graham Etherington and Roy Cuthbertson took advantage of
seen a big rise in the membership of our society the prize giving evening to talk about the old times
and bodes well for the future

And Talking of Graham..........

Because Nolene and | always see in the New Year with two other couples, whenever a request for a show
is received for this time it is always refused. Around October 2005 | was asked to do the New Years Eve
Cabaret floorshow at the Tivoli Club. Rather than say | didn't want to do it, | told them | was already booked.
Five months later in March | received another phone call booking me for their 2006 New Years Eve party.
They said they were booking early because they had missed out on me the previous year. Couldn't really
get out of it so explained how we always spent new years eve with our other four friends and that | would
be happy to do there gig if they could have them as their guests as well. This meant six meals at $80 per
person plus a fee. Quite expecting them to say no was most surprised when they said yes. Wow! The
overall fee for the show went well into four figures.

Seeing they were spending so much and, apart from the band, | was the only entertainer, the show just had
to go right. So a visit to the Club was arranged in the morning of the event. Their sound system was
checked out and it's operation learned. They actually had quite a good set-up. All | needed to do was plug
in my radio microphone and use their system and CD player. Everything worked fine.

When we got there in the evening | set everything up as tested in the morning, unfortunately they didn’t
have anyone on the sound system so | pressed one of our friends into being instant sound engineer. A CD
intro had to be played which ran for 2.25 minutes, this was then replaced with another CD to be played on
my cue.

Everything went well for the first half hour of the forty-five minute show, and then a crowd started getting
noisy, started calling out and generally making a nuisance of themselves. | couldn’t work out why. My newly
enlisted sound engineer had done a perfect job. So what was the problem?

The majority of the crowd gave me great applause as | finished and got off. Several people came and saw
me afterwards; apologising for the behaviour of the few and then one person said the sound went off in the
area of the troublemakers. There were groups of about eight speakers four down each side of the hall,
which could be switched on or off as the occasion demanded. | had made sure they were all on at the start,
but this didn’t stop one section packing up on the night.

With magic you must be seen and you must be heard but a gremlin can come in at any time. If the people
can’'t hear you they will automatically start talking amongst themselves, I've seen it many times before even
with well known artists. The organiser came up afterwards and apologised for the speaker system saying
that he had been trying to get them to fix that problem with a new system for some time now. | wish he had
told me that before the show.

Moral of the story? Use your own sound system and don't rely on others.

Graham Etherington
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Steve Bender to Visit in March

Steve Bender is coming to Melbourne. So who is Steve Bender? (From
what he says, he's been asking himself that question for years.) In
1960, when he was a freshman at Washington University In St. Louis,
Missouri he began performing on weekends. For 17 years he earned a
living strictly performing. He averaged 600 shows per year. (When he's
in Australia you can ask him how he did this?) In 1976, he began a
second venture and launched Ickle Pickle Products. This is his 31st
year at the helm of IP Products. When asked what he'd be doing in
Australia, he said he had written a brand new lecture entitled: On Tour
2007. Included in this lecture are 21 effects. Several of the items can be
made (or purchased). If you've never seen Chained--it's been his Best-
Selling effect for the last 2 1/2 years. Totally examinable. His Ultra Mini
Magnetic Pan is the first pan made that's a precision fit. It doesn't have
clips in the lid and it has a magnetic bottom. It's small enough to carry in
your pocket, yet he calls it his Rabbit Pan. Why? It's all in his
presentation. The beauty of this pan is that you can show it empty, top
and bottom, at the conclusion. Silk on Sash is an effect that can be
totally examined once performed. Steve loves it when he can hand out
his props afterwards and there's nothing to be found. There are only 2 card effects in the entire lecture and one is
done with an ordinary deck. It's called True or False. Cup-A-Ruba has been his bread and butter effect for years and
he feels it may well be worth attending just to see this bit. The final effect in his new lecture is his pirate tale with a
pearl necklace. He said he got an ovation for the story the first time he told it. The effect played well, but the story
excited his audience. When he did his daughter's 6th grade class (meaning she's a teacher) the pirate tale was his
closing bit. That's but a handful of teasers/ There will be fifteen other effects in the lecture. There's something for
close-up, for the neighbours, for children parties and for those who want to work at a routine. Steve plays for laughs.
When you see him do his Do Nothing, you'll be convinced of that. So mark your calendar for this his Steve Bender first
visit to our country.

8pm at the Swiss Club Monday March 19 ™ Magicians $25, Partner $5

Coming up

It's that time of the year folks. Election time.

Time to vote in the new committee. All positions are open to all members. If you would like to
serve, use the nomination form available with this edition of Magic Makers and get a proposer and
seconder to compete the form with your details. Submit the paperwork before February 21% to the
secretary (Tom Stevens, 135 Switchback Road, Chernside Park, 3116)

Members are also reminded that membership fees are due

Voting at the AGM can only be done by fully paid up members

Fees are Metropolitan $60 Non-metropolitan and students $30.

Pay with cash at the next meeting or post cheque to Charles Gauci, 10 Stamford Court, Eltham,
3095

Note...

Metropolitan is defined as being within 35km of the CBD Main Post Office

Lost but Found

Picked up at the end of the December meeting a very smart black leather (real) jacket. As it's much too
small to fit me I've decided to try to return it to it’s rightful owner. As | will not be at the next meeting | will
try to get Graham Etherington to take it to the Swiss Club. Failing that, the owner should contact me
Brian Pleasants
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Are You prepared to go the Distance?

Being More To Your Client by Kyle Peron
(Reproduced from Magic New Zealand with permission from Alan Watson)

| wanted to take some time out to write about something that I like to call "Going the Distance". Basically |
am asking you how far are you willing to go for your client and to perform the best that you can? | can only
answer for myself, but to me, going the distance is far more than just showing up and doing a good show,
getting my money and leaving. For me going the distance is all about being a

professional entertainer on and off the stage and starts from the moment | make initial contact with the
prospect to even far after | am done the performance.

It is a shame to think that we magicians and performers are seen fairly low on the performing arts totem
pole. This is just reality and it is often this mindset that our clients tend to have when they think about a
magician. We often get stereotyped and they expect a certain thing or a certain person when really we
know there is far more to it than that.

So already going the distance seems like running a marathon before we even get to the starting gate.
However, | am one magician who is willing to take on that marathon because | feel |

am worth it, my client is worth it and the audience certainly is worth it. For without my audience, the
magician is an awfully lonely person.

My goal is to educate my client first when | have the opportunity to do so. It is not my client's fault that they
may have this perceived impression about who | am or about what magicians are all about. They see things
on TV and so they have an impression long before they call us. Regardless of whether this impression is
right or wrong, we must be able to combat it in a way that educates our client without putting them down. |
feel we can do that.

The first step is changing the perceived impression the client may have in their heads as to what a
magician is. We must first be able to listen to the client. Often times we are so much in a hurry to sell to
them, that we forget to stop and listen to what they are saying. When we learn to listen, we can often get an
idea about what they may THINK we are about and you may also get to understand their concerns.

If I do not listen properly enough, then my client will only see me as another product. Instead of being Kyle
Peron, | am seen as magician A, B or C. Well | do not know about you, but | take great pride in who | am
and the services | provide to my clients. | strive to NOT be seen as just a product to them.

Part of my going the distance is getting them to see me for who | am and for what | can do for them. So
how do | escape from being seen as a product to them? By listening to their needs and by having the ability
to both ASK and LISTEN.

| listen first to hear and lock in on items | feel are a concern to them. | then ASK them questions that | need
to know to try and meet their needs and find solutions for them. | am not just there to entertain only. For me,
going the distance is about becoming a "solutions provider" for my client.

I learn to listen and ask them questions so that | can understand what their needs are for their event. | can
then offer the best solutions to solve their problems for them. In doing so, every time | solve a need or
problem, their impression and my perceived value will increase ten-fold in my client's eyes. They will come
back to me time and again because | am there to solve problems for them. It does make a huge difference
and can change the impression they may have had when they first called you. Certainly you do not have to
do this at all, but for me, going the distance means that | am there to change their impression of me and to
educate them on just how different | am than anyone else they may be considering.
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Going the distance then also means being a professional the minute | pick up that phone to long after the
show is over. When | pick up the phone, | must always be in the right state of mind.

I may be having a cruddy day, but | must stop those attitudes from interfering on my professionalism when |
talk to my prospects on the phone, in person or via e-mail.

| strive to listen on the phone and to answer any questions that they may have and | take however long it
takes to answer those questions in detail so that my client feels comfortable with what | will do for them and
what | offer.

I go the distance by sending them a confirmation letter in the mail to just simply confirm what we all agreed
upon over the phone. This not only protects me but it shows my client that once again | am going well
above and beyond what most others may not even do. It also serves as a way for them to feel more relaxed
and comfortable knowing that the details are agreed upon by both parties before the event starts.

I go the distance again the day before the event when | try and call just to confirm everything for the next
day’s event. This is their chance to talk to me about any changes or any concerns that may have come up.
Once again | am working on changing their perception of me by making them understand that I will do
everything | can to make their event run smoothly and give them 100% effort.

When | am at a gig, | always will act polite and professional no matter what. Even if | am not on stage or if
no one is around me, | am polite to everyone | meet and talk to. | may be having a bad day, or the kids
may be hyper, but that cannot distract me from going the distance and being a professional. You the client
so it is always best policy to be polite and respectful to everyone you meet while at the gig.

I go the distance once more by making sure | help the client in any way that | can. If | am done and set up
for the show, | always ask if there is something | can do to help them. If furniture needs to be moved for the
show, | am the one to offer to help move it and | am also there to help move it back after the show is done. |
always leave the place the exact way | found it.

When the show is over, | go the distance by handing the client a thank you letter as my way of saying to
them that | appreciate them having me there and that | take pride in the service | provide. | even give them
an evaluation form as a way for them to grade me on just how well | have done. A professional is one who
never stops learning and trying to improve him or herself.

Now going the distance could stop right here. The gig is over, so why even bother to do anything more then
collect your money and forget about it. Well for me personally, that is not good enough.
If | want to go the distance, | need to remember the client long after | have done the show.

| do so because going the distance also means never forgetting those folks who have used me in the past.
They are valuable to me because they already know what | do and | hopefully have changed
their impression about me and what | can provide. Why would | want to forget about them?

Instead | get home and send them a thank you letter for having me there. | stay in contact with them
throughout the year and invite them to my public performances. In this fashion | am keeping my
name fresh in their minds.

All of this to me is about myself as a performer willing to go the distance for my clients and not feeling like it
is work and that it is a bother. To me it has become a habit and one in which | am proud

I would like to just ask you all if you are willing to go the distance for your clients? If you are, then how have
you gone the distance yourself?

As always, | encourage you the readers to let me know your thoughts. So if you have any thoughts on my
articles or suggestions or comments, please feel free to e-mail me directly
at magic4u02@aol.com. | would love to hear from you
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The following positions on the ASM Management Committee fall vacant on 12™ March 2007 and are now open for election.
In order to qualify for nomination a person must be a current financial member of the ASM, be nominated by two current
financial members of the ASM, consent to the nomination on the approved form and supply a brief statement to the
membership as to why they would be suitable for the position. Office Holders : President, Vice President, Secretary,
Treasurer and two Ordinary Committee Members :. Mail the completed form to the secretary Tom Stevens, 135
Switchback Road, Chirnside Park, 3116 before Feb 21°.

Section 1: To be completed by Nominator:

Position Nominated (please tick ):
President Vice President Secretary Treasurer Ordinary Committee Member

| e i e e e0. @M A financial member of The Australian Society of Magicians and |

hereby nominate ....... ... who is a financial member of the Association for
POSILION ettt e e e e e e

Signature of Nominator Date

Name of Seconder Signature of Seconder Date

Section 2: To be completed by Nominee:

b e hereby accept the above nomination and agree to serve

(insert name of person being nominated)

Management Committee of the ASM if elected at the Annual General Meeting.

Brief Statement to Membership  (please attach separate sheet if space not sufficient)

Signhature of Nominee Date

OFFICE USE ONLY:

If you would rather not use this page for your nomination please photocopy.
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Recent Additions to the Library

Books The following PAL tapes have been added
Easy to Master Money Miracles. Michael Ammar The London Collection Guy Hollingworth
4 Ring Routine Whit Haydon Secret Session #1 Various

Chad Long Lecture Chad Long Secret Session #2 Various

Artful Art of Mentalism Bob Cassidy Secret Session #3 Various

Mind Myth and Magic T A Waters Art of card Manipulation Vol 1 Geoff MacBride
Para Miracles Ted Lesley Art of card Manipulation Vol 2 Geoff MacBride
Bound to Please Simon Aronson Art of card Manipulation Vol 3 Geoff MacBride

The Last Word
The President’s Report

Firstly, 1 would like to wish you and your family a happy, healthy and prosperous New Year. This
is a special year for our society and | am looking forward to our Centenary celebrations.

| would ask all those members who have not yet registered for the convention to take advantage
of our final offer. Pay a registration deposit of $100 before the 9" February and you will be eligible
to go into a raffle. Three names will be drawn out at our Feb. meeting and those lucky people will
go to the convention for $100. Registration costs are $280 if you register by the 9" February. After
that it will be $350. The banquet will cost an additional $100 per person.

Special Banquet Offer .

Why not consider booking a table of 10 for the banquet. For every table that you book you will get
a free entry to the banquet. Table settings will be for 10 persons so you only have to get 9 others
to go and you will get a free entry. The banquet show will be produced by Ross Skiffington and |
can assure you the entertainment will be professional and top class.

We can only accommodate 30 tables at the banquet. If you would really like to assist us, ring or e-
mail me and put your name down on the list as to how many people you are likely to invite to the
banquet. No monies will be required at this stage but it will help us to plan it in advance. Monies
for the banquet will have to be paid by the 15" May. We accept payments by Visa, MasterCard or
cheque within Australia

Please, get behind this convention and try and make contact with any magician or anybody
interested in magic and invite them to come along. This is history in the making and there will
never ever be another convention like it. Remember all the details are on our website at
www.magicians.org.au

We are in the process of producing a flyer, which will be posted out to everyone. It will have all the
information and application forms that you will need. Should you require an application form
immediately please ring me on 03 9431 2900 and | will post one out to you.

More on the convention in the coming months

Charles Gauci
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